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1932 from a minimum of 1423. per ton in 1929-30 to a
maximum of 2645. in 1924-25, 86 per cent greater, the
margin between retail and growers' prices was 975. per
ton in both years. Growers' prices had, therefore, to
vary by the same absolute amount as retail prices,
from 45s. per ton to 1675., which represented a differ-
ence nearly three times the minimum price.
When supplies increase there is a greater, not
smaller, demand for middlemen's services. It is
perfectly true that unit costs will fall as the volume
handled increases; but they will fall because overhead
costs are spread over a larger volume, and overhead
costs are irrelevant to the charges made in the short
period. Middlemen's charges, in spite of the greater
demand, will generally be fairly constant, for three
reasons. First, prime costs may fall slightly as the
volume dealt in increases, as some items, such as the
cost of capital borrowed to hold stocks, and the cost of
insurance, will be proportional to the value of the
product dealt in and not to its quantity, and this will
be smaller per unit when the crop is large. To counter-
balance this, merchants, as we shall see later,1 store
some of the amount produced when weather con-
ditions are favourable in order to sell it later when
supply is short and prices higher. Thus additional
costs of storage are incurred in years of heavy crops.
Secondly, a number of marketing charges are per-
formed by agencies which do not deal wholly in
agricultural products. Transport companies, banks
and insurance companies base their charges in relation
to the total and not merely the agricultural demand for
their services, and a change in the conditions of sale
1 See pp. 150-1.